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The summary describes the main parts of the thesis. In particular, the
goals and objectives of the thesis, the main differences between omnichannel
marketing and other types of marketing, the main problems of the MAALEX
Grup SRL company and are described the ways to improve omnichannel
marketing used in the company’s activity.

Henbto qumiaoMHO# paboTHI sBIsIeTcS n3ydeHre omnichannel-map-
KETHHTa: €ro OleHKa W MEPCIEKTUBHI MCIIONb30BAHUS HA MPEINPHs-
tun «Maalex Grup» SRL.

IlocraBnennas nenp 00yciaoBHWIIAa HEOOXOOUMOCTb PELICHUS CJle-
AYIOUINX 3a/1a4:

1. Ompenenuth cyniHOCTh omnichannel-mapkeTuHra.

2. Omucats cTpaTeruro omnichannel-mapkeTuHra.

3. BreiiBuTh mpenmymiecTBa W HeAocTaTku omnichannel-mapke-
THHTA.

4. JlaTp XapaKTepUCTUKY AEATENLHOCTH Hpeanpuarus «Maalex
Grup» SRL.

5. TlpoBecTu aHaNM3 MapKETUHTOBOM JESITEILHOCTH KOMITAHHH.

6. IlpoBectn anamm3 omnichannel-mapkeTnHra Ha TPEINPUATHH
«Maalex Grup» SRL.

7. OueHuTh MEPCHEKTHBHBIE HampaBlieHHs pa3BUTUs omnichan-
nel-mapkerunra Ha npeanpustuu «Maalex Grup» SRL.

8. PaspabortaTh MepONpHUATHS MO TMOBBIIICHUIO 3(deKTUBHOCTH
rcrnonp30BaHus omnichannel-mapkernnra Ha npennpuatuu «Maalex
Grup» SRL.

O0beKTOM MCC/IeI0BAHMS SIBIISIETCSI MApKETHHIOBAsl [JEsITEIb-
HocTh mpeanpustus «Maalex Grup» SRL. Ilpenmerom ucciaenosa-
HUSl B JIUTUIOMHOW paboOTe SIBISIOTCS OTHOIICHHSI, BO3HHUKAIOIIUE B
mpolecce MPOABMKEHUS TOBapa MpeIIpusTHA.
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JumiomHas paboTa MMeEET CIEHYIOIIYI0 CTPYKTYpY: BBEACHHE,
OCHOBHOE COJIep)KaHHe, COCTOSAIIEe M3 TPEX IJIaB, 3aKIIOUCHUE, CITH-
COK HMCIIOJIb30BAHHOM JTUTEPATyPHl U IPHIIOKEHHS.

Bce Gonpiie u Oomnbllle KOMIaHU MbITalOTCs Oonee 3hHeKTHBHO
paboTaTh BO MHOTMX KaHalaX, 4ToObl o0ecrednTh dP(PEKTUBHYIO H
U3MEPUMYI0 KOMMEPLHMIO HE3aBUCHMO OT CaMHUX KaHaJoB. OJTO
qyBCcTBO Ooiiee 3¢ (HeKTUBHOI pabOTHl M ONTUMHU3AIMS UCTIOIB30BaHHS
Ka)XJIOro KaHajia 3aBUCHUT OT YHHBEpcalbHOro noaxoxaa. Omnichannel-
MapKeTHHI — 3TO HMHAMBUAYAIbHBIH W MOCJIEIOBATEIBHBIA OIBIT
paboTHI ¢ KIMeHTaMH [2].

Tabruya
CpaBHUTENBHAS XapaKTEPUCTUKA MOHO-,
MHOT0- 1 omnichannel-mapkerunra
IMapamerp MoHOKaHAABHBI | MHOrOKaHAJIbLHBI Omnichannel-
CpaBHeHHS il MapKeTHHT i MApKETHHT MapKeTHHT
Yucsio kaHAJIOB
NpoJaX BHYTPH
poaa yTpH 1 2-5 Bce BO3MOXHBIE
0HOIi TOProBoii
OpPraHu3alMHu, e,
Cpennsis, B mep-
peaHsii, p Bricokas, Bce ka-
Crenenb B3aUMo- BYIO O4Yepe/ib, CBs-
. Huskas, HaJbl B COBOKYII-
JeCTBUS MEXKIY 3aHa C Ipearpo-
MPaKTHYECKH HOCTH paccmar-
MapKeTHHIOBbIM JIaXXHBIM U TI0CIIe-
OTCYTCTBYET PHBAOTCS KaK
H KaHAJIaM#i MPOJAXKHBIM
euHas cucTeMa
CEepPBHCOM
IIpeumymiecTBeHH
Ilena Llena ycranasnu- PEHMYIL
0 eJIMHas CHCTeMa
Ilenoodpaso- YCTaHaBIIMBACTCS BAETCsI OTACIBHO
LEHOOOpa30BaHUs
BaHUe JUTSL KOHKPETHOTO JUTSL KaXKII0TO
BO BCEX HCIOJIb-
KaHala KaHasa
3yeMbIX KaHaJlax

Hemounux: [1].

B xoje mumnnoMHON paboThl OBLTO MPOAHATM3UPOBAHO MPEIIPHSI-
e «Maalex Grup» SRL. JlanHOoe npennpusiTie sSBISETCS OAHUM M3
JUIEPOB Ha PHIHKE MPOM3BOACTBA CYMOK, IO3TOMY HY)KHO IOJAEP-
KHUBATh JTO MOJIOKEHHUE B HACTOSIIEM U OyaymieM. st 3TOro Hy»XHO
paboTaTh HajJ acCOPTHUMEHTOM, HaJ KadeCTBOM TPOIYKIHH, Haj
JU3aiiHOM TOBapOB.
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AHanu3 MapKeTHHIOBOH JesiTenbHOCTH KoMmanuu «Maalex Grup»
SRL BBISIBHII OCHOBHBIE TIPOOJICMET:

® OTCYTCTBHE MapKETHHI'OBOTO aHANIN3a Ha MPEIPHUITHH;

e HexBaTKa KBAIN(UIIMPOBAHHOTO MEPCOHATIA;

® OTCYTCTBHE MapKETHHI'OBOTO M JIOTUCTHYECKOTO OT/IEIIOB;

® CJIHIIKOM MHOTO 00si3aHHOCTEH y OyXranrtepa, aiMUHUCTpATOPa
Y MapKeToJIoTa;

® OTCYTCTBHE CBSI3€H MEXIY OTACIaMHU.

KoMnaHus mpakTHYECKU HE 3aHUMAETCSl OPTaHU3AIMOHHON CTPYK-
TYpOHi, TO3TOMY OTCYTCTBYIOT YETKHE TPAHUIIEI MEXKTY OTAETIaMHI.

Kommanus «Maalex Grup» SRL akTuBHO BHeOpseT B CBOIO
JesATeNIbHOCTh omnichannel-MapkeTHHT, YTO ABISETCS HEOOXOIUMBIM
aTpuOyTOM COBPEMEHHOW KOMIIAaHHM, OJHAKO OIleHKa (hUHAHCOBBIX
MoKa3aTesield TOBOPUT O HEJOCTATOYHOM OFOJDKETE IS TOJAeP KaHus
ycrexa omnichannel-mapkeTunra, Kak, HapuMep, pa3padoTKa MPHUIIO-
XKeHust win co3nanue otaena [T pazpaboTku u moaaep:kku 6as3bl JaH-
HBIX KOMIIAHHH, a TAaKXKe OTAeNa HH)OPMAaIlMOHHOTO MEHEKMEHTA.

[ToaToMy, B KauecTBe MEpCIEKTUBHBIX HampaBleHuid omnichannel-
MapKCTHHIa, 6I)IHI/I MMpEAJIOKEHBI JOCTATOYHO 6IOI[)KCTHI)IC MepoIpui-
TUS AJIS peaTn3ali, TaKue, KaK:

Buenpenne HuTepHeT-
SKBalpHHra

IlepcCIIeKTHBHEIE
HallpaBlIeHAs omnichannel-
MapKeTHHra KOMIaHHH
«Maalex Grup» SRL

VcTaHOBICHHE Cozgaane CRM-
CHCTEMEI CKHIOK CHCTEMBI

Puc. IlepcniekTuBHBIC HANIPABICHUS
omnichannel-mapkerunra «Maalex Grup» SRL.
Hcmounuk: PazpaboTaH aBTOPOM.
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